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Advisories
Forward-Looking Statements
Certain statements in this presentation contain forward-looking information and forward-looking statements (collectively, "forward-looking
statements") within the meaning of applicable Canadian and U.S. securities laws. The use of any of the words “expect”, “anticipate”, “continue”,
“estimate”, “may”, “will”, “project”, “should”, “believe”, “plans”, “intends” and similar expressions are intended to identify forward-looking
statements. In particular, but without limiting the foregoing, this presentation contains forward-looking statements pertaining to: (i) increasing
operating income from gold asset management activities; (ii) stable and growing revenues from physical trusts business; (iii) significant upside
potential through managed equities platform; (iv) growing the private investments business; (v) high operating margins with reduced mining risk;
(vi) institutional interest and engagement gradually increasing in managed equities; (vii) growth opportunities including deeper penetration of US
markets, distribution in new geographies, tuck-in acquisitions, and new strategies in related hard-asset categories (viii) expected dividend yield.
Although Sprott believes that the forward-looking statements are reasonable, they are not guarantees of future results, performance or
achievements. A number of factors or assumptions have been used to develop the forward-looking statements, including, without limitation: (i)
the impact of increasing competition in each business in which Sprott operates will not be material; (ii) quality management will be available; (iii)
the effects of regulation and tax laws of governmental agencies will be consistent with the current environment; and (iv) those assumptions
disclosed under the heading "Significant Accounting Judgments, Estimates and Changes in Accounting Policies" in Sprott’s Management’s
Discussion & Analysis (“MD&A”) for the years ended December 31, 2020 and December 31, 2019. Actual results, performance or achievements
could vary materially from those expressed or implied by the forward-looking statements should assumptions underlying the forward-looking
statements prove incorrect or should one or more risks or other factors materialize, including: (i) difficult market conditions; (ii) poor investment
performance; (iii) failure to continue to retain and attract quality staff; (iv) employee errors or misconduct resulting in regulatory sanctions or
reputational harm; (v) performance fee fluctuations; (vi) a business segment or another counterparty failing to pay its financial obligation; (vii)
failure of Sprott to meet its demand for cash or fund obligations as they come due; (viii) changes in the investment management industry; (ix)
failure to implement effective information security policies, procedures and capabilities; (x) lack of investment opportunities; (xi) risks related to
regulatory compliance; (xii) failure to manage risks appropriately; (xiii) failure to deal appropriately with conflicts of interest; (xiv) competitive
pressures; (xv) corporate growth which may be difficult to sustain and may place significant demands on existing administrative, operational and
financial resources; (xvi) failure to comply with privacy laws; (xvii) failure to successfully implement succession planning; (xviii) foreign exchange
risk relating to the relative value of the U.S. dollar; (xix) litigation risk; (xx) failure to develop effective business resiliency plans; (xxi) failure to
obtain or maintain sufficient insurance coverage on favourable economic terms; (xxii) historical financial information being not necessarily
indicative of future performance; (xxiii) the market price of common shares of Sprott may fluctuate widely and rapidly; (xxiv) risks relating to
Sprott’s investment products; (xxv) risks relating to Sprott’s proprietary investments; (xxvi) risks relating to Sprott’s lending business; (xxvii) risks
relating to Sprott’s advisory business; (xxviii) those risks described under the heading "Risk Factors" in Sprott’s annual information form dated
February 25, 2021; and (xxix) those risks described under the headings "Managing Risk: Financial" and "Managing Risk: Non-Financial" in
Sprott’s MD&A for the years ended December 31, 2020 and December 31, 2019. In addition, the payment of dividends is not guaranteed and the
amount and timing of any dividends payable by Sprott will be at the discretion of the Board of Directors and will be established on the basis of
Sprott’s earnings, the satisfaction of solvency tests imposed by applicable corporate law for the declaration and payment of dividends, and other
relevant factors. The forward-looking statements speak only as of the date hereof unless otherwise specifically noted, and Sprott does not
assume any obligation to publicly update any forward- looking statements, whether as a result of new information, future events or otherwise,
except as may be expressly required by applicable securities laws.
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Advisories
Non-IFRS Financial Measures
This presentation contains certain non-IFRS financial measures and key performance indicators, including EBITDA, Adjusted EBITDA, Adjusted base
EBITDA, AUM, uncalled committed capital, and operating margin. Sprott measures the success of its business using these and other key performance
indicators that are not measurements in accordance with International Financial Reporting Standards (“IFRS”) and which should not be considered in
isolation or as an alternative to any other measure of performance under IFRS. Non-IFRS financial measures do not have a standardized meaning
prescribed by IFRS and are therefore unlikely to be comparable to similar measures presented by other. Refer to the disclosure under “Key Performance
Indicators (Non-IFRS Financial Measures)” in Sprott’s MD&A for the years ended December 31, 2020 and 2019 for a further discussion of how these
measures are calculated and their usefulness to users, including Sprott. See Appendices to this presentation for a reconciliation of EBITDA, Adjusted
EBITDA, Adjusted base EBITDA, and operating margin to the most directly comparable measures calculated in accordance with IFRS.

Other Information
All dollar amounts in this presentation are in U.S. dollars unless otherwise indicated.
Unless otherwise indicated, all AUM amounts in this presentation are as at December 31, 2020. AUM as at December 31, 2020 was $17.4 billion.
Unless otherwise indicated, all information is provided as of December 31, 2020. Sprott does not assume any obligation to publicly update the currency
of any information except as may be expressly required by applicable securities laws.

Sprott Lending Performance Calculation
Internal rate of return (“IRR”) is a measure often used in investment analysis to compare investment opportunities. We believe providing a
rate of return measure is helpful in assessing the overall performance of equity and debt investments.
IRRs are calculated using the actual dates of any inflows or outflows of cash received or paid related to the applicable debt financing,
including principal, interest, work fees, success fees, commitment or other similar fees. Where loan amounts have not yet been received,
the future contractual amounts and dates are assumed, less any specific reserve, if any, for the IRR calculation. Where securities or other
non-cash items that have been received in connection with the debt financing, and subsequently sold or cash proceeds received, the
actual date of the receipt of such cash proceeds has been used in the IRR calculation. Where such securities or non-cash items have not
yet been sold or monetized, the market value as of December 31, 2020 has been used in the IRR calculation. The IRR on each debt
financing is then weighted based on the amount financed to determine the overall average IRR on the debt transactions undertaken.
The IRR in this document is Gross IRRs. Gross IRR does not reflect deduction of fees, carried interest and expenses borne, as
applicable, which in the aggregate are substantial. Because of the nature of the analysis, it is impractical to calculate a net IRR.
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Corporate Overview
• A global leader in precious metals investment management

• An alternative asset manager offering strategies across the
spectrum of mining investments

$17.4B
In AUM (1)

Publicly-listed
on

Based in
Toronto with

NYSE
& TSX

>150
professionals
globally

(Ticker: SII)

(1) As

of December 31, 2020
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Specialized Asset Manager with Royalty Co.
Attributes
Sprott’s business model provides shareholders with increasing
operating income from gold asset management activities:
• Stable and growing revenues from physical trusts business
• Significant upside potential through managed equities platform
• Growing private investments business
• 40%+(1) operating margins with reduced mining risk
• ~3% dividend yield

(1) This

is a non-IFRS financial measure. See slide 3.
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The Global Leader in Precious Metals Investments

$17.4B in AUM(1)
Exchange Listed
Products

Managed
Equities

Lending

$12.2B AUM

$2.8B AUM

$1.0B AUM

• Physical Bullion Trusts
(NYSE Arca Listed)

• Flagship U.S. mutual
fund is Sprott Gold
Equity Fund (SGDLX)

• Gold Mining Equity
ETFs
(NYSE Arca Listed)

• Closed-End Value
Strategy
(NASDAQ Listed)

• Bespoke credit
investments to mining
and resource
companies

• Capital raising and
advisory services to
natural resource
companies

• Cohesive team of
credit and financing
experts

• Wealth management
services for individual
investors in the U.S.
and Canada

• Long dated streams
and royalties

(1) As

Brokerage

of December 31, 2020. Includes segment AUMs noted above and $1.3B AUM from non-reportable segments
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Executive Leadership
Strong alignment between management, shareholders and clients
o
o

Significant employee equity ownership
Portfolio managers and sponsors are material investors in all strategies

• Compensation model is share-based and includes fund performance component

• All funds operate in accordance with regulatory and professional standards

Team

Tenure*
(Years)

Team

Peter Grosskopf, CFA

Whitney George

Chief Executive Officer, Sprott Inc.;
Managing Director, Sprott Resource
Lending

President, Sprott Inc.; Chief Investment
Officer, Sprott Asset Management;
Chairman, Sprott U.S. Holdings

34

Kevin Hibbert, FCPA, FCA
Chief Financial Officer, Senior
Managing Director & Co-Head of
Enterprise Shared Services Group,
Sprott Inc.

Tenure*
(Years)

Tenure*
(Years)

Team
John Ciampaglia, CFA

41

Chief Executive Officer, Sprott Asset
Management, Senior Managing Director,
Sprott Inc.

28

Arthur Einav
20

General Counsel, Corporate
Secretary, Senior Managing
Director & Co-Head Enterprise
Shared Services Group, Sprott Inc.

Edward C. Coyne
12

Senior Managing Director, Global
Sales, Sprott Inc.

26

*Tenure denotes years of investment management experience.
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Track Record of Sector Consolidation
Since 2016, Sprott has added $6 billion in AUM through three significant
transactions

2016

2017

2018

2020

Consolidates
Central GoldTrust into
Sprott Physical Gold
Trust

Sells Diversified
Assets to Focus on
Precious Metals
Investments

Acquires
Central Fund of
Canada

Acquires
Tocqueville Gold
Strategies
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Investment Strategies

Exchange Listed Products: Overview
Sprott manages more than $12.2 billion through 6 exchange-listed
strategies

4

2

closed-end funds

mining equity ETFs

• Highly-scalable platform
o Approximately 150,000 clients
o Significant leverage to precious metals prices
o Well-positioned to add complementary strategies

o Valuable revenue stream
o High margin contribution

All figures as of December 31, 2020
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Exchange Listed Products: Physical Bullion Trusts

Physical
Gold Trust

Physical
Gold & Silver Trust

Physical Silver
Trust

PHYS

CEF

PSLV

$4.9B AUM

$4.4B AUM

$2.4B AUM

Physical
Platinum & Palladium
Trust
SPPP

$0.1B AUM

3rd Largest Bullion Manager in North America

All figures as at December 31, 2020
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Exchange Listed Products: Physical Bullion
• Investor demand in Q4 remained robust
• AUM as of December 31, 2020: +80% from December 31, 2019
• Year-to-date sales: +$2.8 billion

AUM (in $billions)
Total Physical Trust AUM
(in millions)

Sources of growth

2020 YTD Physical Trust Sales
(in millions)

+ 2.5
+ 2.8
11.9
6.6

AUM
Dec. 31, 2019

Net
Flows

Market
Value
Changes

AUM
Dec. 31, 2020
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Managed Equities: Overview
Sprott’s gold investment team is one of the largest and most experienced in the sector

• Sprott acquired the Tocqueville Gold Strategies in January 2020 to create an
industry leader in gold equity investments
• In-house technical team provides additional research and due diligence capabilities
• Sprott’s depth and breadth of sector-specific expertise allows us to:
o Employ a disciplined, team-based approach to portfolio construction
o Build independent models and conduct on-site technical due diligence
o Establish longstanding relationships with management teams

Sprott Inc. | 13

Sprott Lending Strategy: Overview
Track Record
• Sprott manages dedicated private resource lending funds for institutional clients
including pensions, sovereign wealth funds and foundations
• Highly-specialized, difficult to replicate strategy

• Focused on providing loan facilities and streams to companies in the natural
resource sector on a global basis

74

>$2.4B

Private credit
Investments

Loan originations
since 2010
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Brokerage: Overview
• Private client and investment dealer business in US and Canada
• Valuable product seeding capability

Conversion to feebased model underway

Institutional and
corporate advisory
and underwriting

Growing profitability
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Environmental, Social and Governance (ESG)
Highlights
• ESG one of many critical aspects of Sprott’s investment process
• Sprott has signed the UN Principles for Responsible Investing and is a member of
the Responsible Investment Association (RIA) of Canada
• Sprott will use commercially reasonable efforts to invest in companies or projects
which meet acceptable environmental, social and corporate governance standards
which are assessed during due diligence
• Investing in public companies provides an additional layer of governance protection
and disclosure that may not be found in private companies
• Mining companies in most jurisdictions go through a rigorous environmental
permitting process conducted by regulatory bodies, typically resulting in an
Environmental Impact Statement which is publicly available and often must include
social impacts on local communities
• Many publicly traded mining companies are routinely monitored by securities
regulators
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Financial Highlights

Historical Performance Summary
1-year performance

+ 88%

11%

AUM
from Dec 31, 2019

Return on capital
as at Dec 31, 2020

2020: $17.4 billion
2019: $9.3 billion

2019: 7%

+ 52%

28%

5-year performance

+ 224%
AUM
from Dec 31, 2015
2020: $17.4 billion
2015: $5.4 billion

+ 241%

11%
Return on capital
as at Dec 31, 2020
2015: 2%

81%

Adjusted base EBITDA
from Dec 31, 2019

1-year total
shareholder return
as at Dec 31, 2020

Adjusted base EBITDA
from Dec 31, 2015

5-year total
shareholder return
as at Dec 31, 2020

2020: $44.2 million
2019: $29 million

Added to TSX Composite & TSX30
NYSE listing + 8.7% dividend
increase

2020: $44.2 million
2015: $13 million

Added to TSX Composite & TSX30
NYSE listing + 8.7% dividend
increase
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Historical Performance Summary (Contined)
(in millions of dollars)
Sources of adjusted base EBITDA growth over the last five years

(1)

(2)

(3)

(4)

(1)

Inorganic growth: Acquisition of CFCL and Tocqueville gold strategies. Organic growth: enhancement and build out of our global marketing, sales and at-the-market program initiatives

(2)

Growth attributable to market value appreciation and inflows into legacy products and services of our exchange listed products, managed equities, lending and brokerage segments

(3)

New streaming LP initiatives, launch of Sprott Capital Partners (Canadian brokerage) and on-going transition of AUA to AUM in Sprott Global Resource Investments Ltd. (US brokerage)

(4)

Historical and on-going cost containment efforts
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AUM Summary
17.4
1.3
1.0

2.8

9.3
0.7
0.8

7.8
0.7
0.4
0.8

6.9
0.7

5.4
0.7

2.9

5.8

1.0
12.2

0.8
0.2
1.1

2.5

6.8

6.0
3.3

3.7

Dec. 31, 2016

Dec. 31, 2017

2.1
Dec. 31, 2015

Dec. 31, 2018

Dec. 31, 2019

Dec. 31, 2020

CAGR: 26%
Exchange Listed Products

Managed Equities

Lending

Other
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Earnings Summary
(in millions of dollars unless otherwise noted)

Current Earnings Growth(1)
14

Historical Operating Margin Growth

44.2
12.0

12

49%
9.2

10
8

6.9

7.0

30.9
7.6

31.3
7.4

8.2

Q3
'19

Q4
'19

Q1
'20

29.0

6
18.2

4
2

13.0

Q1
'19
2015

Q2
'19
2016

2017

2018

Q2
'20
2019

Q3
'20
2020

3%
2015

2016

2017

2018

2019

2020

CAGR: 28%

(1)

Adjusted base EBITDA. This is a non IFRS financial measure. See slide 3
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Balance Sheet & Liquidity

11%
return on capital

Generated
$39.8MM in free
cash flows

Generating superior
return on investment
for our shareholders

Including net
performance fees
earned in 2020

$82MM in
co-investments

$70MM
committed credit
facility

Generating superior
Available to fund
returns and cash flow. organic and inorganic
Also serves as an
growth initiatives
additional internal
source of liquidity for
future organic and
inorganic growth
initiatives
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Fee Based Business Analysis
Our fee based businesses accounted for 86% of our total business segment EBITDA in
2020
(in millions of dollars)
Adjusted Base EBITDA sensitivity to a 10% change in average AUM
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Conclusion

Growth Opportunities

Deeper
penetration of
U.S. market

Distribution
in new
geographies

Tuck-in
acquisitions

New
Strategies

U.S. investors are
among the world’s
least exposed to gold

Expanding
presence in
Europe and Asia

Tuck-in acquisitions
of complementary
funds of managers

Potential to add
new strategies in
related hard-asset
categories
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Contact Information

Glen Williams
Managing Director, Investor and Institutional Client Relations;
Head, Corporate Communications
T 416 943 4394
gwilliams@sprott.com
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Appendices

Non-IFRS Financial Measures Reconciliation
(in millions $, unless otherwise noted)
3 months ended
Dec. 31
2020
Net income for the periods

12 months ended

Dec. 31
2019

Dec. 31
2020

Dec. 31
2019

6.7

1.4

27.0

10.2

Interest expense

0.3

0.3

1.2

1.0

Provision for income taxes

2.6

0.9

7.7

2.7

Depreciation and amortization

1.0

1.3

4.1

3.8

10.6

3.9

40.0

17.8

(Gain) loss on investments

3.1

1.4

(5.1)

1.1

Non-cash stock-based compensation

1.3

0.6

2.8

3.9

4.3

2.3

11.0

7.1

19.3

8.3

48.7

29.8

Adjustments:

EBITDA

(1)

Other adjustments:

Other expenses
Adjusted EBITDA (1)
Other adjustments:

Carried interest and performance fees
Carried interest and performance fee related expenses
Adjusted base EBITDA (1)
Operating margin

(1) EBITDA,

(2)

(10.1)

(1.8)

(10.1)

(1.8)

5.5

1.0

5.5

1.0

14.8
51%

7.4
38%

Adjusted EBITDA and Adjusted base EBITDA are non-IFRS financial measures. See slide 3
as adjusted base EBITDA inclusive of depreciation and amortization, and excluding income from legacy balance sheet loans. This
figure is then divided by revenues before gain (loss) on investments, net of direct costs as applicable
(2) Calculated

44.2
49%

29.0
38%
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